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INSIGNIA SYSTEMS, INC. ANNOUNCES
2018 FIRST QUARTER FINANCIAL RESULTS

MINNEAPOLIS, MN – May 1, 2018 – Insignia Systems, Inc. (Nasdaq: ISIG) (“Insignia”) today reported financial
results for the first quarter ended March 31, 2018 (“Q1”).
Overview
• Q1 2018 net sales increased 55.6% to $7.4 million from $4.8 million in Q1 2017, driven primarily by
our POPS program revenue.
• Q1 2018 operating income was $0.2 million, compared to an operating loss of $1.7 million in Q1
2017
• Q1 2018 net income was $0.2 million, or $0.01 per basic and diluted share, compared to a net loss of
$1.2 million or ($0.10) per basic and diluted share in Q1 2017
Insignia’s President and CEO Kristine Glancy commented, “We are pleased with our strong start to the
year as net sales increased 56% in Q1 2018 compared to Q1 2017. The increase in net sales was driven by
both POPS and our business development projects, resulting in new revenue from both existing and new
clients. While our strong growth reflects our transformation efforts are underway and gaining traction, this
quarter’s sales are lapping our slow start to 2017. Our net income for Q1 2018 was $0.2 million compared to
a net loss of $1.2 million in Q1 2017. The improvement versus Q1 2017 can be attributed to the increase in
revenues and gross profit margin, while holding overall operating expenses relatively flat and supporting
investment for our strategic priorities for sustainable long-term growth.”
“While we have shown consistent sales growth over the last three quarters, we are mindful of the impact
to our business due to the industry changing at an accelerated pace. We remain dedicated to collaborating
with both our CPG and Retail partners as they evaluate their own specific growth strategies and partners. We
are focused on driving growth for the overall industry with our POPS business, strategic partnerships and our
business development projects. We will continue to evaluate our operating model for both necessary
investments and continued operational improvements. We are making significant progress against our
overall transformation; however to drive sustainable growth and be resilent in the evolving marketplace,
transformative investments may be required which could result in short to intermediate term volatility in our
operating and financial performance.”
Q1 2018 Results
Net sales increased 55.6% to $7,419,000 in Q1 2018, from $4,767,000 in Q1 2017, primarily due to an
increase in average price per sign, which was the result of a favorable mix of CPG clients and an increase in
the number of signed placed, mostly due to increased signs placed from new and existing CPG customers and
also due to business development initatives. Service revenues inclusive of POPS program revenue declined
during the three months ended March 31, 2017, down 23.4% from the three months ended March 31, 2016.
Accordingly, we do not expect a similar increase in the percentage of service revenues (or in the gross profit
as a percentage of net sales) during the remainder of 2018 as compared to the comparable periods in 2017.

Gross profit in Q1 2018 increased to $2,746,000, or 37.0% of net sales, from $629,000, or 13.2% of net sales,
in Q1 2017. The higher gross profit was primarily the result of increased sales, as our gross profit is highly
dependent on sales levels due to the relatively fixed nature of a portion of our payments to retailers, combined
with an increased average price per sign. The company incurred costs of approximately $115,000 associated
with the implementation of its new IT infrastructure during both Q1 2018 which is comparable to the costs
incurred in Q1 2017.
Selling expenses in Q1 2018 were $903,000, or 12.2% of net sales, compared to $888,000, or 18.7% of net sales,
in Q1 2017. The increase was primarily due to increased staff related expenses.
Marketing expenses in Q1 2018 were $604,000, or 8.1% of net sales, compared to $426,000, or 8.9% of net
sales, in Q1 2017. The increase was primarily due to increased staffing and staff related expenses due to an
increase in new product development activities and partially due to filling of previously open positions.
General and administrative expenses in Q1 2018 decreased to $1,007,000, or 13.6% of net sales, from
$1,053,000, or 22.1% of net sales, in Q1 2017. The decrease was primarily due to staffing and staff related
costs.
Income tax expense for Q1 2018 was 30.8% of pretax income, or a expense of $73,000, compared to income
tax benefit of 31.4% of pretax loss, or $544,000, in Q1 2017. Tax expense will vary between periods, given the
company’s policy of reassessing the annual effective rate on a quarterly basis, as well as the impact of any
discrete tax items during the quarter.
As a result of the items above, the net income for Q1 2017 was $164,000, or $0.01 per basic and diluted share,
compared to a net loss of $1,191,000, or $0.10 per basic and diluted share, in Q1 2017.
As of March 31, 2018, cash and cash equivalents totaled $7.3 million, compared to $4.7 million as of December
31, 2017.
Share Repurchase Plan
As announced on April 5, 2018, the Board of Directors has approved a Stock Repurchase Plan authorizing the
repurchase of up to $3.0 million of the Company’s common stock, from time to time on the open market or in
privately negotiated transactions through March 31, 2020.
About Insignia Systems, Inc.
Insignia Systems, Inc. markets in-store advertising products, programs and services primarily to both consumer
packaged goods manufacturers and retailers. Insignia provides at-shelf media solutions in over 21,000 retail
outlets, inclusive of grocery, mass merchants and dollar. We partner with over 300 consumer packaged goods
manufacturers across various categories including center store, refrigerated, frozen and the perimeter. For
additional information, contact (800) 874-4648, or visit the Insignia website at www.insigniasystems.com.
Investor inquiries can be submitted to investorrelations@insigniasystems.com.

Cautionary Statement for the Purpose of Safe Harbor Provisions of the Private Securities Litigation Reform
Act of 1995
Statements in this press release that are not statements of historical or current facts are considered forwardlooking statements within the meaning of the safe harbor provisions of the Private Securities Litigation Reform
Act of 1995, as amended. The words “anticipates,” “expects,” “seeks,” “will” and similar expressions identify
forward-looking statements. Readers are cautioned not to place undue reliance on these or any forwardlooking statements, which speak only as of the date of this press release. Statements made in this press release
regarding, for instance, anticipated future profitability, growth and transformation of the Company’s business,
are forward-looking statements. These forward-looking statements are based on current information, which
we have assessed and which by its nature is dynamic and subject to rapid and even abrupt changes. As such,
actual results may differ materially from the results or performance expressed or implied by such forwardlooking statements. Forward-looking statements involve known and unknown risks, uncertainties and other
factors, including those set forth in our Annual Report on Form 10-K for the year ended December 31, 2017
and additional risks, if any, identified in our Quarterly Reports on Form 10-Q and our Current Reports on Forms
8-K filed with the SEC. Such forward-looking statements should be read in conjunction with the company's
filings with the SEC. Insignia assumes no responsibility to update the forward-looking statements contained in
this press release or the reasons why actual results would differ from those anticipated in any such forwardlooking statement, other than as required by law.

Insignia Systems, Inc.
STATEMENTS OF OPERATIONS
(Unaudited)
Three Months Ended
March 31,
2018
2017
Net sales
Cost of sales
Gross profit
Operating expenses:
Selling
Marketing
General and administrative

$

7,419,000
4,673,000
2,746,000

$

903,000
604,000
1,007,000

4,767,000
4,138,000
629,000
888,000
426,000
1,053,000

Operating income (loss)
Other income, net

232,000
5,000

(1,738,000)
3,000

Income (loss) before taxes
Income tax expense (benefit)

237,000
73,000

(1,735,000)
(544,000)

$

164,000

$ (1,191,000)

$
$

0.01
0.01

Net income (loss)
Net income (loss) per share:
Basic
Diluted
Shares used in calculation of net income
(loss) per share:
Basic
Diluted

$
$

11,819,000
11,982,000

(0.10)
(0.10)

11,661,000
11,661,000

SELECTED BALANCE SHEET DATA
(Unaudited)
March 31,
2018
Cash and cash equivalents
Working capital
Total assets
Total liabilities
Shareholders' equity

$

7,259,000
12,144,000
21,329,000
6,208,000
15,121,000

December 31,
2017
$

4,695,000
11,833,000
21,688,000
6,847,000
14,841,000

